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Buying recreational property? 
Don’t make these 5 mistakes

Continued on page 4

As buyers go through all the steps involved in buying a high-quality recreational 
property, it’s important to know what to do – and just as important, what not to 
do.

At PotlatchDeltic, we are committed to making the purchase process as simple 
and painless as possible. Every step of the way, our goal is for you to buy the 
best property for your needs, whether you want to hunt, hike, camp, build a 
home, or just relax.

With this in mind, here are five common mistakes that you should avoid:

1. Not thinking you can buy what you want within your budget.  
Always keep your end goal in mind: buying a property that will be a great 
fit for you and your family. As you set your budget, know that you get what 
you pay for. Understand that different properties carry different values. After 
all, what’s the use of paying a little less if the property isn’t right for you and 
you don’t use your new property regularly?

As you begin the land buying process, you’ll find a lot of opportunities at 
every budget price point in the market. At PotlatchDeltic, we have great 
properties in current inventory from $40,000 and up – not much more than 
the cost of a new car.

2. Not thinking about how you will use the property. 
This will vary for each buyer, so create a list that is personal for you. It’s 
best to think about these things now, not after you buy. If hunting is your 
end goal, some examples of the kinds of questions to consider are: 
• How many people will be hunting on the property at a time? Or, 

how many animals do you expect to harvest each year?  That could 
determine how many acres you should buy. 

• What do you want to hunt? The answer to that will help you choose 
location as well as property characteristics that match your wildlife 
preferences.

Want to share your PotlatchDeltic experience with us? 
Take our survey now or email us.  We’d love to hear from you!
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So many ways to connect with us!

IN THE NEWS

Neeley Forestry Team Appointed to State Positions

J.D. Neeley accepted the governor’s appointment to the Arkansas 
Game and Fish Commission with a term that runs through 2025. As 
president and principal broker for United Country Neeley Forestry, 
J.D. has served as a general appraiser, specializing in timberland, 
pasture land and recreational properties for 25 years. He also has 
worked as a licensed broker for the sale of timberland investment and 
recreational properties for 22 years. 

Josh Barkhimer, part of the PotlatchDeltic Preferred Broker team, was 
also recently appointed by the governor to the Arkansas Appraiser 
Licensing and Certification Board and will serve through 2021.

We know their experience 
and love for the outdoors 
and recreational properties 
will be strong assets and 
serve them well in their 
new roles.  Congratulations 
to both J.D, and Josh!
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What our Buyers are Saying
Jonathan Goode, broker at Southeastern Land Group, was a pleasure 
to work with.  All PotlatchDeltic contacts were courteous and 
personable.
 -  Vickie H. | Alabama Buyer, 5/1/17

Closing was a breeze. Natalie Cowart [of United Country – Banning 
Junction Real Estate] was great!
 -  James & Betty B. | Minnesota Buyer, 1/10/18



Tom Smith, of Tom Smith Land and Homes, is known as “The Land Man” 
for a good reason – he has the largest land brokerage in Mississippi.  
Tom’s company has grown from 22 to more than 50 professionals in recent 
years, and has offices around the state in Ridgeland, Starkville, Oxford, 
Hattiesburg, Brookhaven and New Albany.

The reasons for Tom Smith Land and Homes’ success are simple, Tom says. 
“People want you to do what you say you’re going to do. We do that. And 
we deliver results, thanks to a close-knit team that has each other’s backs, 
like a family.” 

This approach is nicely summarized 
in the company’s motto: “Expect 
more, get more.”

Before becoming one of the 
Southeast’s top land sales experts, 
Tom spent a number of years climbing 
the corporate ladder, including 15 
years with Wal-Mart, where he rose 
to the rank of Vice President of 
Operations. He lived in 11 different 
states and traveled the world, but after 
27 years in corporate America what 
he wanted most was to come home.

Home for him is Mississippi. “I was born and raised in Meridian,” he says. 
“As a kid, I hunted and fished; I was always outside.”

Still an avid outdoorsman, Tom wanted to live and work in a place that 
would offer him plenty of opportunities to pursue his hobbies. For him, 
Mississippi has it all. “We have amazing deer and duck hunting as well as 
terrific bass fishing,” he says. “Best of all, nothing freezes here, so I can fish 
year-round.”

Mississippi is a great place to raise a family, and Tom, his wife Ellen, and 
their two daughters, Kathleen and Samantha, spend many happy hours 
boating on Lake Caroline. In 2002, he launched Tom Smith Land and Homes 
and quickly found his niche. “No one was really focusing on land,” he says.

The company has grown exponentially in recent years, and Tom is delighted 
to be a PotlatchDeltic Preferred Broker. “Buyers like the certainty of knowing 
the property they’re buying has been taken care of,” he says. “Whether 
they’re looking for great recreational opportunities, potential investment 
opportunities or a well-managed forest with quality wildlife, they know a 
PotlatchDeltic property is quality real estate.”

As an Accredited Land Consultant, Tom provides specialized knowledge to 
his clients. “I don’t just sell you land,” he says. “I can offer advice on how 
to design, develop and maintain it.” And he ensures that the other land 
specialists on his team have that knowledge. His team includes several 
other ALCs, and a number of his team members are working on the hard-
to-get ALC designation, which requires specialized education and a proven 
track record in selling land.

The team’s specialized knowledge and excellent personal service combine 
for a winning formula. “Two factors drive our company’s business,” Tom 
says, “the loyalty the public has in our brand, and the work we do to get the 
word out about our company around the state.”

As he cruises properties and talks to buyers, Tom doesn’t miss his days in 
corporate America a bit. “I have a passion for what I do,” he says. “I don’t 
have to go to work – I get to go to work!” 

For more information about Tom Smith Land 
and Homes or its PotlatchDeltic land listings  

61 Crescent Blvd., Suite 103 | Ridgeland, MS 39157
Phone: 601-898-2772
Website: www.tomsmithland.com
Email: tom@tomsmithland.com

BROKER SPOTLIGHT

PotlatchDeltic’s real estate managers 
play a key role in helping buyers   
If you are working with PotlatchDeltic to buy a recreational property, 
a key part of the equation is PotlatchDeltic’s real estate management 
team – experts who work with PotlatchDeltic’s Preferred Brokers to 
make sure that properties are in top shape and each sale goes smoothly.

Shawn Sunnarborg and Teresa Kisamore-Gibbons manage real estate 
activities in Minnesota, while Mark Bice manages activities in Arkansas, 
Alabama and Mississippi, and Ben Ballard manages Idaho activities.

PotlatchDeltic is known for having knowledgeable real estate managers 
who have years of experience. As two examples: Ed Patrias recently 
retired as a Minnesota real estate manager after 38 impactful years with 
the company, while Jim Lemieux is retiring after leading PotlatchDeltic’s 
Idaho activities for eight years, capping a long, successful career in 
rural real estate.

“The quality of our team is our secret sauce in our success helping 

Tom Smith Land and Homes
Mississippi
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buyers acquire their dream property,” says Bill DeReu, Vice President 
of Real Estate for PotlatchDeltic. “Our internal managers are excellent 
partners with the brokers in our PotlatchDeltic Preferred Broker network, 
and combined they offer a level of skill and experience that ranks among 
the best in our industry.”

Ed Patrias with his retirement 
and hunting buddy.

Jim Lemieux (center) saying farewell at his 
recent retirement party with Ben Ballard (left) 
and Bill DeReu (right).

Tom Smith

INTO OUR FOREST



WITH PROPERTIES FROM 20 TO OVER 200 ACRES AND PRICES TO FIT ANY BUDGET
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HEARTLAND 20                                                                     
Cass Lake, Minnesota | 20 acres  

DELTA HUNTING 40                                                                     
Carroll County, Mississippi | 40 acres   

BUTLER PINE 37                                                                
Butler County, Alabama | 37 Acres 

NEW ROAD                                                          
Van Buren County, Arkansas | 72 acres 

MUTCH CREEK ROAD                                                                  
St. Maries, Idaho | 208 acres 

Along State Hwy 371 and the Heartland Trail between Walker and Cass Lake 
are 19+ acres of level upland wooded with Aspen trees. This tract is perfect 
for camping and outdoor recreation. Nearby lakes (including Steamboat, 
Leech, and Portage), Welsh and Bowstring State Forests, Chippewa 
National Forest, and Itasca State Park allow you to enjoy hunting, fishing, 
and bird watching, hiking, biking, snowmobiling, four-wheeling, boating, 
sailing, skiing, and camping.

For more information about this, or other Minnesota properties, contact: 
Jody Osterloh, LandRadar.com by Close~Converse    
218-828-3334 | jody@closeconverse.com

This affordable 39.8 acre tract is in a great area for trophy deer and turkey 
hunting and sits atop the beautiful hills of Carroll County, only miles from 
the Mississippi Delta!! There’s one massive hardwood bottom running 
through this property that’s sure to be the corridor of many large Carroll 
County bucks. With the city convenience of Greenwood not far, this makes 
the perfect tract for the weekend warrior!

For more information about this, or other Mississippi properties, contact: 
Tom Smith, Tom Smith Land and Homes
601- 898-2772 | tom@tomsmithland.com 

This 37 acres includes a well-managed pine plantation and enjoys north 
and south frontage along Highway 10.  With power and water both available 
along the highway, the site provides several options for your getaway cabin 
or dream home.  Perfect location and plenty of acreage for recreational 
activities, too!

For more information about this, or other Alabama properties, contact: 
Jonathan Goode, Southeastern Land Group
256-825-4331 | info@selandgroup.com

This property is an excellent investment and recreational opportunity with 
pine plantations, some hardwood and a creek running through the property. 
The New Road parcel has great road frontage and could potentially be 
developed. 

For more information about this, or other Arkansas properties, contact: 
Mark Knight, Davis DuBose Knight Forestry & Real Estate 
877-681-9908 | dmknight@forestryrealestate.com

This conveniently located 208 acres has an amazing amount of potential 
for an affordable price with many options for dividing the land into smaller 
sell-able tracts or keeping the whole thing for a hunting, recreation, or 
private estate. Located less than 3 miles on county maintained roads from 
the historic town of St. Maries, there’s all types of recreation at the St. Joe 
River and there’s access to the south end of Lake Coeur d Alene just a few 
miles away.
 For more information about this, or other Idaho properties, contact: 
Tom Moore, United Country – Northwest Land & Lifestyle Properties 
208-772-3000 | tom@nwlandlifestyle.com

REAL ESTATE SHOWCASE

$37,500

$77,650

$107,250

$158,500

$589,600

YOUR SEARCH BEGINS HERE.

PROPERTY
SHOWCASE
VIDEO



ARKANSAS
United Country
Neeley Forestry Service Inc.
J.D.Neeley
jdneeley@neeleyforestryservice.com
Camden, AR
870-836-5981
www.ucneeleyforestry.com

Davis Dubose Knight
Forestry & Real Estate
Mark Knight
mknight@forestryrealestate.com
Little Rock, AR
1-888-695-8733
www.forestryrealestate.com

ALABAMA
Southeastern Land Group
Jonathan Goode
jonathan@selandgroup.com
Dadeville, AL
256-825-4331
www.selandgroup.com

IDAHO
United Country
Musick & Sons
Rick Musick
rick@musicklandgroup.com
Grangeville, ID
208-983-0069
www.ucidaholand.com

United Country
Northwest Land & Lifestyle Properties
Tom Moore
tom@nwlandlifestyle.com
Hayden, ID 
208-772-3000
www.northwestlandandlifestyleproperties.com 

MISSISSIPPI
United Country
Gibson Realty & Land Company 
Scott Lindsey
lindseyforestry@hotmail.com
McComb, MS 39648
601-250-0017
www.gibsonrealtyms.com

Tom Smith Land and Homes 
Tom Smith
tom@tomsmithland.com
Ridgeland, MS 39157
601-898-2772
www.tomsmithland.com

MINNESOTA
United Country
Banning Junction Real Estate
Natalie Cowart
natalieunitedcountry@gmail.com
Moose Lake, MN
612-390-3945
www.mooselakerealestate-mn.com

Close~Converse Properties
Jody Osterloh
jody@closeconverse.com
Brainerd, MN
1-866-403-LAND (5263)
www.landradar.com

Bear Island Land Co., Inc. 
Charlie Chernak
charlie@bearislandland.com
Ely, MN
218-235-6239
www.mnlands.com

POTLATCHDELTIC PREFERRED BROKER NETWORK 
Let us show you why your PotlatchDeltic Preferred Broker is the only name you’ll need to know when it comes to buying property.   Please 
contact the broker nearest your area of interest or visit us at www.PotlatchDelticLandSales.com.   We look forward to helping you with your 
property search!

Continued from page 1 
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www.PotlatchDelticLandSales.com  

CORPORATE OFFICE: 601 West First Street 
Spokane, WA 99201 | (509) 835-1500

DON’T MAKE THESE 5 MISTAKES

• Do you want quality deer on the property? If so, you’ll need to be 
hyper-focused on the availability of good food and water sources, 
or how easy it would be to cultivate the right food and bedding 
sources on the property. 

3. Not working with a reputable, experienced recreational land 
expert. 
There simply isn’t a substitute for leveraging the knowledge of a land 
sales expert who focuses on selling recreational properties.

The professionals in our PotlatchDeltic Preferred Broker team are good 
examples of this type of expert. They have deep experience in selling 
rural property and maintain their expertise with on-going training and 
certifications. They can help you figure out everything from assessing 
the recreational potential of a property to making sure it has proper 
access and clear title, and will insure the closing of the purchase goes 
smoothly.  

4. Not understanding all the factors that go into the sales price, 
such as timber value, location, and a property’s specific 
attributes.
Again, it’s important to work with a land expert who knows how to 
account for everything that establishes the right value for the property, 
and ultimately your offer. 

A land expert will walk you through the contributing factors and help 
you ask the right questions. Is the location appealing? Does the property 
have the potential to have quality wildlife? What do comparable sales of 

similar recreational properties look like in the surrounding area? And 
what is the maturity and marketability of the timber on the property?  

Warren Buffett summed it up well: Price is what you pay. Value is what 
you get.

5. Not realizing that land can be a solid investment, based on 
historical returns. 
Many people with investment goals are looking to buy land as a hedge 
against stock market volatility. Land investments have performed well 
historically when measured against inflation, and provide a way for 
investors to diversify their holdings.  

While past performance isn’t necessarily an indicator for future returns, 
demand for timber remains strong as a function of the healthy market 
for lumber. At the same time, there’s growing demand for recreational 
properties as more people look for a place for their family and friends to 
have a retreat of their own.  And, an added benefit is that you get to use 
this investment!

“It’s hard for many recreational land buyers to know the ins and outs of a 
smart purchase,” says Mark Bice, who manages real estate activities for 
PotlatchDeltic in the Southeast. “It simply makes sense to get peace of mind 
by working with one of the experts on the PotlatchDeltic Preferred Broker 
team. After all, it’s important that you don’t make a mistake that could keep 
you from buying the right property – a spot that you are truly happy with.”


