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INTO THE FOREST:
HOW TIMBER GROWS  
VALUE ON THE PROPERTY  
YOU’RE BUYING

“More than 200,000 acres of quality 
timberland and recreational property 
comes to market in 2015 as Potlatch 
changes its Southern footprint.” 
   -Mark Bice, Senior Real Estate and  
      Acquisitions Manager, Southern Region

In most recreational property sales, timber 
plays some sort of role in determining value.  
So if you’re planning to buy property, how 
should you think about the timber aspect of 
your purchase?

The key, of course, is to ask the right 
questions. We talked to Bob King of United 
Country Land & Lifestyle Realty in Anderson, 
South Carolina. Bob is a leading expert on 
how timber factors into rural property sales 
and he had some interesting and helpful 
insights.

On the most basic level, how do you 
factor timber value into a recreational 
property purchase?

King: True recreational properties are 
focused on recreational use, with timber 
value seen as a bonus. So the buyer will 
think more about how the timber matches 
his recreational goals. For example, quail 
hunters might look for mature pines and a 
clean understory, while deer hunters might 
look for diversity of timber and plenty of 
bedding cover.

But looking beyond those factors, timber 
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does add value. It means money in the bank for the landowner. If 
the owner doesn’t need timber income, simply manage the timber 
in a way that most benefi ts the habitat. Otherwise, harvesting 
timber can help pay for the property, or can be used to pay for 
property improvements.

So is there a way to fully maximize both recreational and 
timber opportunities on one tract?

King: Buyers need to have a clear idea of what their number one 
priority is. It can be diffi cult to maximize wildlife habitat and timber 
production at the same time. For example, if income from timber 
is the buyer’s higher priority, a compromise can be found where 
quality wildlife habitat is maintained while also managing the 
timber for profi t. 

For the buyer who wants the best of both worlds, wildlife habitat 
and timber production, the solution may not be as easy and 
there has to be give-and-take to fi nd a balance between the two 
objectives. 

Should a buyer make sure someone is available to offer 
advice on the timber aspects of a property?

King: It is important that the broker either has that knowledge 
or knows where to get it. And it’s about more than just walking a 
property to survey the current timber value. It’s about determining 
if this particular property fi ts the buyer’s intended use, and also 

about understanding the best way to manage the timber resource 
moving forward. 

In many cases, I recommend that a buyer make sure a competent 
consulting forester has spent a day on the property to provide a 
detailed assessment. This is time well spent

[EDITOR’S NOTE: The good news is that a Potlatch buyer doesn’t 
have to look far to fi nd a qualifi ed consulting forester.  Many team 
members of Potlatch and our Preferred Broker Network hold 
certifi cations as consulting foresters - and there also are many 
state programs underway to provide this type of information.  If you 
would like to know more, ask your broker for more information.]  

The Property Perspective newsletter will feature more insights from 
Bob King in our next issue. Bob has been in the land brokerage and 
forest management business for over 25 years.  He has achieved the 

esteemed Accredited Land Consultant 
designation awarded by the Realtors 
Land Institute (RLI). Bob is currently the 
national instructor for the “Timberland 
Evaluation” course for RLI.  In 2004, 
Bob was named “Land Broker of 
the Year” by the South Carolina RLI 
Chapter, and he was President of the 
South Carolina RLI Chapter in 2003, 
2004 and 2007. 
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